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CHAPTER ONE 
THE PROFESSIONAL ADVISOR AND CHARITABLE GIVING 

 
The Greater Kanawha Valley Foundation is the community foundation serving the charitable 
needs of the Kanawha Valley including the following counties: Kanawha, Putnam, Boone, 
Clay, Lincoln, and Fayette County, West Virginia.  Our reason for existence is to help enrich 
the life experiences of those we serve… our contributors, our beneficiaries and our communi-
ty.  As a charitable community trust we can help donors accomplish personal philanthropic 
and estate planning objectives in a cost-effective manner. Local donors, and their professional 
advisors, have built a significant philanthropic resource in The Greater Kanawha Valley Foun-
dation that can address the most pressing current, and future, needs of our region.  
 

Since 1962, The Greater Kanawha Valley Foundation has been a resource for professional ad-
visors and a philanthropic partner for their clients. It is a vehicle through which individuals, 
families and corporations can make gifts, current or deferred, to benefit our community in 
perpetuity.   
 
While The Greater Kanawha Valley Foundation is a public charity, it does not promote a par-
ticular charitable cause. Our primary “line of business” is the creation of named endowments. 
Grouping these named endowments within the administrative umbrella of a single public 
charity can create significant economies of scale, and enhanced investment alternatives, for 
your clients.  
 
Many of our named endowments are unrestricted. This gives current, and future, trustees 
maximum flexibility to respond to the communities changing needs. Many others are created 
to meet the unique and specific charitable needs of the donor. The Greater Kanawha Valley 
Foundation also administers dozens of scholarship funds and holds agency endowments for 
other non-profit organizations.  
 
Professional advisors have a unique opportunity to help clients achieve philanthropic and es-
tate planning goals. Clients can often maximize the personal benefits of giving when they are 
making major business, personal and financial decisions such as: (1) estate planning; (2) writ-
ing or revising a will; (3) sale of a business or other major asset; (4) retirement planning; and 
(5) at times of a financial windfall such as a merger or acquisition.  
 
Over the years, The Greater Kanawha Valley Foundation has proven itself an effective re-
source for clients and professional advisors during these windows of opportunity. When they 
occur, we encourage you to ask the philanthropic question -  “Are there charitable or community 
needs you would like to consider?”  
 
When the answer is yes, we encourage you to call The Greater Kanawha Valley Foundation 
(304-346-3620 or 1-800-467-5909). Many in our community have found us a flexible and user-
friendly tool that can help donors accomplish their unique objectives.  
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Our goal in this publication is to help you, help your clients. This manual gives an overview 
of our “product line” and illustrates how they can help donors accomplish personal philan-
thropic and estate planning objectives. 
 
Our partnership with professional advisors is important and significant. Should there ever 
be questions or comments about our work, please do not hesitate to call. As always, thank 
you for all that you, and your clients, do for The Greater Kanawha Valley Foundation and 
for our community.  

 
 
 
 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

 
 
 
 

Let no one be discouraged by the belief that there is nothing one person can do against the enor-

mous array of the world’s ills, misery, ignorance, and violence. Few will have the greatness to bend 

history, but each of us can work to change a small portion of events. And in the total of all those 

acts will be written the history of a generation. 

(ROBERT FRANCIS KENNEDY) 
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CHAPTER TWO 
GIVING THROUGH THE GREATER KANAWHA VALLEY FOUNDATION 

 
About 70% of all Americans give to charity during their lifetime. As one of the major grantmakers 
within our community, The Greater Kanawha Valley Foundation knows the many needs of local 
non-profit organizations. Each year we review hundreds of grant requests, audits and budgets. We 
understand the power of individual gifts to charity and encourage increased levels of direct gifts.  
 
Should you have a client considering a major or planned gift, the simplicity, flexibility, security, tax 
benefits, and value-added services of The Greater Kanawha Valley Foundation can be helpful and 
attractive.   
 
Prior to the Tax Reform Act of 1969, many believed the only way to be truly involved in significant 
charitable giving was to create a private foundation. While this may still be the best choice in certain 
circumstances, many local donors have found the creation of a named endowment within The 
Greater Kanawha Valley Foundation an attractive alternative.  

 
KEY BENEFITS 

          
  
 SIMPLICITY 
 
A gift to the Foundation will simplify your client’s charitable giving.  One contribution may address 
a number of different needs and benefit many charitable organizations in the community. You are 
relieved of the problem of identifying those agencies, which address your client’s specific purposes. 
 

 
TAX BENEFITS 
 
The Greater Kanawha Valley Foundation is a public charity under federal tax law and your client’s 
contribution qualifies for maximum deductibility for income, gift, and estate tax purposes. 
 

 
SECURITY 
 
Each Fund’s assets are managed by investment professionals according to an asset allocation policy 
set by the Foundation’s Board of Trustees. 

 
 
ACCOUNTABILITY 
 
All receipts and expenditures are independently audited and fully disclosed to the public. There is 
no family control or special interest control. 
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PERPETUITY 
 
Your client’s gift to the community is administered by the Foundation and becomes part of a perpetual 
trust.  The income continues through the years to satisfy your client’s philanthropic purposes.  This can 
never lapse, unless designated otherwise. 
 
 

FLEXIBILITY 
 
The Foundation has the ability to address the changing charitable needs of the community as they arise.  
If the original purpose of your client’s gift becomes impractical or obsolete, the Board of Trustees is em-
powered to redirect it to related purposes without the expense or delay of court action. 
 
 

ECONOMY 
 
The Foundation operates with a small professional staff.  Administrative expenses are covered by a 
modest charge against the income of each Fund and by donations made to help meet such expenses.  
Traditionally, the trustee banks and investment managers have generously reduced their fees for man-
aging Foundation assets.  The end result is an increased stream of income available to local charities.  
 
 

VALUE ADDED  
 
Many donors enjoy the opportunity to work with The Greater Kanawha Valley Foundation during 
their lifetime. Should they wish, they can identify general areas of interest and ask The Foundation to 
seek out worthy projects for their consideration.  We can help donors remain anonymous, or generate 
increased publicity for their philanthropy.      
 
 

WAYS TO GIVE 
 
With a gift of $10,000 or more, your client can create a named Fund with specific charitable purposes.  
When this Fund is created, your client has the right to name the Fund, determine the property to be 
given, and select the type of Fund that best suits their purpose. Named incubator or start-up funds may 
be opened with a minimum of $500 with the understanding that the fund must meet or exceed the sum 
of $10,000 within three years. The eight types of Funds administered by the Foundation are: 
 
 

UNRESTRICTED OR DISCRETIONARY 
 
These funds are typically created by visionary philanthropists with broad charitable interest.  
They offer current, and future, trustees of The Greater Kanawha Valley Foundation maximum 
flexibility to respond to changing needs of the community, emergencies and to support the cre-
ation of innovative responses to community problems.  
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Donors who create one of our eight other types during their lifetime can, if they choose, specify 
their named fund become unrestricted after their deaths.  
 
 

FIELD OF INTEREST   
 
This fund allows your client to support a particular broad charitable cause, such as education, the 
arts, health, youth or the disabled. The Greater Kanawha Valley Foundation then seeks out wor-
thy projects within this defined field of interest.  
 

 
DESIGNATED 
 
These funds are normally created to perpetually benefit one, or more, specific charities. Grants 
will be made in the name of the fund so long as the organization(s) remain in operation and is 
consistent with its original charitable purpose.  
 
If, over time, an agency benefiting from a donor designated fund goes out of business, becomes 
for-profit, or substantially alters its mission so that it no longer fits with the donor’s original in-
tent, the Foundation’s Board of Trustees will seek out alternate beneficiaries to ensure the donor’s 
original charitable goals continue to be met.  
 
 

DONOR ADVISED 
 
These funds are often an attractive alternative to the creation of a private foundation. Donors re-
ceive a 100% tax deduction for the original, and any subsequent, gifts. In subsequent years, they 
may suggest deserving charities to benefit from fund income or, if desired, principal. Grants are 
then made, in the name of the fund, to favored charities.  
 
While legal control of the fund rests with The Greater Kanawha Valley Foundation, donors can be 
assured their advice is taken seriously. Investments, paperwork, and grant monitoring are all 
handled by The Foundation; with recognition flowing to the donor.   

 
 
SCHOLARSHIPS 
 
The Greater Kanawha Valley Foundation currently administers dozens of different scholarships. 
These funds allow a donor to define guidelines for candidate selection and award use. Scholar-
ships can benefit a particular educational institution or field of study. Many professional advisors 
find the creation of a scholarship fund within a community foundation the simplest and most 
cost effective alternative.  Creating a scholarship fund requires a gift of $20,000 or more. 
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AGENCY ENDOWMENTS 
 
This type of fund is established when a non-profit organization agrees to transfer all, or part, of its en-
dowment to a designated fund within The Greater Kanawha Valley Foundation. Individual donors 
can also establish agency endowments.  
 
The Foundation views the management of agency endowments as a service. This type of fund is not 
appropriate for operating reserves. It is for true endowments.  
 
This partnership can bring investment economies of scale, expertise and reduced fund management 
costs to other non-profit organizations. We can protect an organization’s hard-earned endowment and 
insure it is always available to support its charitable mission.  
 
 

“PASS THROUGH” FUNDS 
 
As a community service, named funds can be established that allow your client to make a gift to The 
Foundation, which then “passes through” to their favored charity.  This may be appropriate when: 
 
   Anonymity is important 
   Unique property is used to make a gift 
   Many gifts are planned for a single asset 
   Other unusual circumstances  
 
The goal here is to provide a service. If you think The Foundation can help with a unique situation, we 
encourage you to call.  
 
 

ADMINISTRATIVE 
 
This type of fund helps The Greater Kanawha Valley Foundation defray operating expenses resulting 
in increased charitable efforts. 

 
 

 
 
 
 
 
 
 
 
 
 

 
We ourselves must be full of life if we are going to make life fuller for others. 

(DAVID SAWYER)  
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CHAPTER THREE 
LIFE INCOME AND OTHER PLANNED GIFTS 

 
Life income and other planned gifts create “win-win” opportunities for your clients and local 
charities. These may be created during your clients’ lifetime, or by bequest.  In most cases, The 
Greater Kanawha Valley Foundation’s size, permanence, flexibility and knowledge of local needs 
can provide value-added service to your clients.  
 
A general overview of life income and planned giving options follow:  
 
 
BEQUESTS IN A WILL  
 
Your client can designate The Greater Kanawha Valley Foundation as a beneficiary of their estate, 
to receive a certain dollar amount or as the residuary or contingent beneficiary.  Such bequests 
are free of estate and inheritance taxes.  Below is suggested wording for bequests to The Greater 
Kanawha Valley Foundation: 
  

I give, devise, and bequeath to The Greater Valley Foundation, all of the rest, 
residue, and remainder of my Estate, real or personal, wheresoever situated, 
which I possess at the time of my death or over which I have the power of 
disposition (or, in lieu of “entire residue”, insert here a stated amount of cash 
or securities, or a stated percentage of the residue.) The Foundation shall ad-
minister, invest, and disburse such estate and the income derived therefrom 
in accordance with the Declaration of Trust creating The Greater Kanawha 
Valley Foundation and its policies and procedures as amended from time to 
time. 
  
This bequest shall be used to establish a separate Fund under The Greater 
Kanawha Valley Foundation, which shall be known as the (the name your 
client chooses) Fund for the general charitable purposes of the Foundation 
(or, for a specific charitable purpose or organization your client may choose). 
The Fund may be increased by donations from any person, firm or corpora-
tion, or from any other source in cash or in any other property acceptable to 
the Foundation. 

 
 
CHARITABLE REMAINDER TRUST  
 
A charitable remainder trust pays to the donor (and/or another beneficiary) either a fixed or vari-
able income for the beneficiary’s life, or for a fixed term not to exceed twenty (20) years, or a com-
bination of the two.  When the trust term expires, the remainder is then distributed to a charitable 
beneficiary. 
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Charitable remainder trusts offer a great deal of flexibility.  Payments can be made to the donor for 
life and then can be directed to a spouse or another beneficiary after the donor’s death.  A charitable 
remainder trust can be set up during one’s lifetime or may be established by a will. 
 
Charitable remainder trusts do not pay ordinary income tax.  The income distributed to individuals is 
taxable to the income recipients.  The principal is held for charitable purposes. If donors place highly 
appreciated securities in the trust, the trustee can sell them without having to pay the capital gains tax 
realized on the profits of the sale.  Low-yielding stocks can be sold and the proceeds reinvested to pro-
duce higher income for the income beneficiary. 
 
By creating a charitable remainder trust, your client can enjoy a number of benefits, including profes-
sional management of the assets in the trust and a degree of financial protection.  In addition, the cli-
ent can receive a charitable income tax deduction depending on their age, length of the trust term, 
payout rate, frequency of payments, and applicable federal discount rate. Creating one of these trusts 
frequently enables donors to realize greater spendable income. 
 
The Greater Kanawha Valley Foundation will serve as the beneficiary of a charitable remainder trust.  
Choosing the Foundation as the beneficiary gives your clients increased flexibility on the use of the 
charitable remainder. 
 
 
CHARITABLE LEAD TRUST  
 
A charitable lead trust is the reverse of a charitable remainder trust. This type of trust can be created 
by a deed of a trust or a will. Donors can stipulate that an annuity or unitrust payment be made to a 
fund for any duration of years, after which the principal is paid to the donors or to any other nonchar-
itable beneficiary. 
 
Donors do not receive a charitable deduction for federal income tax purposes with the creation of a 
lead trust unless they choose to be taxed on the trust income (i.e., the income that will be paid to The 
Greater Kanawha Valley Foundation).  Some people find that the chance to take a federal income tax 
deduction in the initial year outweighs the disadvantage of paying taxes on the trust’s income in later 
years.  Donors can avoid a negative tax impact by funding the lead trust with tax-exempt securities. 
 
A charitable lead trust does not tax the donors and their spouses on the trust’s income and transfers 
the remainder of the assets to other family members allowing the ultimate transfer of the property to 
be made at a lower transfer tax cost.  This mechanism is especially useful for property with capacity 
for appreciation.  Charitable lead trusts are most sensible for a donor whose family can afford to relin-
quish the income from the gifted property during the term of the lead trust. 
 
It is possible to establish a lead trust either during your client’s lifetime or in a will.  A charitable lead 
trust created in a will can substantially reduce the estate taxes payable at the time of death because of 
the charitable deduction for the Foundation’s charitable interest in the annuity or unitrust payment.  
The value of the charitable interest depends on the length of the trust and the amount or percentage to 
be paid out each year.  The saving in estate taxes means that family  the saving in estate taxes means 
that family members may receive substantially more than if the property were left to them at your cli-
ent’s death. 
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Similarly, if a charitable lead trust is created during your client’s lifetime, generally the income tax is 
eliminated on the income from the assets placed in the trust.  Donors can also reduce the gift tax on 
the property eventually passing to their children or grandchildren. 
 
 
LIFE ESTATES  
 
Life estates provide a way for your client to gift a residence or farm to The Greater Kanawha Valley 
Foundation. Your client is entitled to a charitable income tax deduction for the present value of the 
remainder interest while escaping potential capital gains tax on the property’s appreciation.  The do-
nor deeds the property to The Greater Kanawha Valley Foundation and retains the right to live in the 
home or on the farm until their death.  When the life estate terminates, the real estate is sold and the 
proceeds are used to support the organizations or purposes the client identified. 
 
 
 
LIFE INSURANCE  
 
By assigning a life insurance policy to The Greater Kanawha Valley Foundation, your client can support 
the causes and charities they believe in. People often purchase life insurance when they need protec-
tion either for their family, business, or estate.  Later in life, they may find that they do not need as 
much insurance.  As a result, they sometimes find it desirable to use insurance policies to make chari-
table gifts. 
 
Donors receive a federal income tax deduction for the amount of the cash surrender value in the year 
of the irrevocable transfer of the policy to the Foundation.  Any type of fund may be established with 
an insurance policy.  Life insurance enables donors to make a much larger gift than they might have 
thought possible, and a gift of insurance may not reduce their current stream of income. 
 
 

 
 
 
 
 
 
 
 
 
 
 
 

They who give have all things. They who withhold have nothing. 

(HINDU PROVERB) 
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CHAPTER FOUR 
SPECIAL SITUATIONS 

 
Often, one of your greatest opportunities to assist clients in maximizing the personal benefits of giving 
occurs when they are making other major business, personal, and financial decisions.  The following 
are options for charitable giving that your client may want to consider in some of these special situa-
tions. 
 
 
TRANSFERRING A PRIVATE FOUNDATION  
 
As charitable donors, your clients may wish to create a vehicle that allows them to maintain long-term 
involvement with charitable assets.  A private foundation can be an attractive vehicle in the right cir-
cumstances.  However, the disadvantages of private foundations, including costs, administration, and 
lesser tax benefits, cause many people to seek a better alternative. 
 
The Greater Kanawha Valley Foundation can help donors secure maximum tax deductions, involve 
family members, and focus their grantmaking.  While some donors may find a private foundation 
suited to their needs, the alternative of establishing a fund within The Greater Kanawha Valley Foun-
dation is often attractive. 
 
Existing private foundations can also be easily transferred to a named endowment fund within the 
Foundation. 
 
 
FORMING A SUPPORTING ORGANIZATION  
 
Gifts to a supporting organization of The Greater Kanawha Valley Foundation are fully deductible at 
the current fair market value, including publicly traded or closely held stock. 
 
Supporting organization status (detailed in Internal Revenue Code Section 509(a)(3) and the related 
regulations) gives an organization many of the advantages of private foundation status. A supporting 
organization is a separate entity from The Greater Kanawha Valley Foundation, has its own board of 
trustees, makes its own decisions, and has its own Section 501(c)(3) tax-exempt status from the Inter-
nal Revenue Service. 
 
The favorable tax status granted to supporting organizations results from the relationship between 
each supporting organization and The Greater Kanawha Valley Foundation, a public charity. Support-
ing organizations are normally considered when donors are contemplating a multi-million dollar gift 
and when they want a significant amount of control over the donated asset. 
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WHEN YOUR CLIENT IS A CORPORATION  
 
Corporations are often inundated with requests for contributions.  This can result in an unfocused 
program of corporate giving and in a significant administrative expense. Some corporations may be 
unable to budget a consistent flow of charitable dollars.  In addition, a corporation may wish to focus 
on a particular community problem, but find that the cost of the administrative time and efforts 
needed to do so is constraining.   
 
By setting up a fund in The Greater Kanawha Valley Foundation, corporations can simplify and fo-
cus the giving process.  Staff is freed from the administrative details of charitable giving and may 
choose their level of involvement in grantmaking.  The Greater Kanawha Valley Foundation staff 
provides technical assistance and grantmaking services at a low cost and handles all administrative 
paperwork, check writing, and investment oversight.  Ideally, the corporation may be able to expand 
its corporate giving programs without increasing staff. 
 
A corporate donor advised fund could provide a dependable stream of income to meet the compa-
ny’s charitable obligations, even during years when cash flow is tight.  In good times, the company 
can add to the fund providing flexibility to even out the highs and lows inherent in most businesses’ 
financial fortunes. 
 
The Foundation offers in-depth knowledge of the greater Kanawha Valley area, particularly in terms 
of the major issues affecting the nonprofit sector.  The Foundation staff is familiar with many of the 
activities of the community’s nonprofit organizations and consists of individuals with diverse aca-
demic backgrounds and experiences. 
 
A corporation can establish a fund and ask the Foundation to distribute either principal, income, or a 
combination of both at varied times throughout the year.  The corporation may make suggestions to 
the Foundation concerning specific grantees; it may ask the Foundation to follow specific guidelines 
in making grants from its fund; or it may give the Foundation full discretion over disbursements. 
 
 

 
 
 
 
 
 
 
 
 
 
 
 
 

 

Think of giving not only as a duty but as a privilege” 

(JOHN D. ROCKEFELLER) 
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CHAPTER FIVE 
TYPES OF ASSETS FOR CHARITABLE GIFTS 

 
CASH  
 
Cash, usually in the form of a check, is the most common form for charitable gifts.  Cash gifts enable 
donors to claim a current income tax deduction, which can be used to offset up to 50 percent of their 
adjusted gross income in the year the gift was given with a five-year carry-forward period.  The actual 
savings from cash gifts is dependent upon the donor’s tax bracket.  The higher the tax bracket, the less 
the cost of the gift. 
 
 
APPRECIATED SECURITIES  
 
Donors who contribute long term appreciated securities to the Foundation get a double federal tax 
benefit. 
 
Gifts of appreciated securities are deductible at their full market value if they’re held longer than 
twelve (12) months.  Fair market value is the average of the high and low trades on the date of the gift. 
 
The capital gains tax on the stock’s appreciation (the difference between the stock’s cost and it’s pre-
sent fair market value) is completely avoided. 
 
The fair market value of the donated stock can be deducted up to 30 percent of the donor’s adjusted 
gross income, with a five-year carry-forward if required. 
 
 
REAL ESTATE  
 
Gifts of real estate include a house or personal residence, farm, vacation home, commercial buildings, 
and income-producing or non-income producing land.  Gifts of real estate held more than one year by 
the donor are deductible for up to 30 percent of the donor’s adjusted gross income.  The deduction 
must be in the year of the gift with a five-year carry-forward period if required. 
 
For real estate held less than one year, the charitable deduction is limited to the lesser of the proper-
ty’s cost basis or its fair market value. 
 
Gifts of real estate require certain procedures, including the following: 
 A site visit to the property 
 An environmental assessment 
 A qualified appraisal which complies with IRS requirements 
 A copy of the latest tax assessment 
 Determination as to whether the property has a mortgage 
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Gifts of real estate may be contributed as outright gifts, as a retained life estate, or as a contribution to 
a charitable remainder trust, or may be gifted to The Greater Kanawha Valley Foundation through a 
donor’s will and estate plan. 
 
 
TANGIBLE PERSONAL PROPERTY  
 
Gifts of tangible personal property include art, antiques, collectibles, jewelry, rare books, stamp and 
coin collections, etc.  When gifted to a public charity, these items are deductible at their full market 
value if the use of the property is related to the tax-exempt purposes of the charity.  A qualified ap-
praisal of the property must be prepared if the value is $5000.00 or more.  For example, a gift of a 
painting to a museum, or a gift of a rare book to a library would be tax deductible. 
 
If the use of the contributed property is unrelated to the tax-exempt purpose of the charity, then the 
donor is entitled to a charitable deduction for his or her cost in the property. 
 
 
LIFE INSURANCE  
 
Gifts of life insurance allow donors to make a future major gift to the Foundation at a relatively mod-
est cost.  Donors can name the Foundation as the owner and beneficiary of existing policies that they 
no longer need.  Alternatively, donors may purchase new policies and name the Foundation as the 
owner and beneficiary.  This type of donation entitles the donor to a federal income tax deduction. 
Cash surrender value is NOT the tax deduction. The deductions is related to the type of policy (paid 
up, not paid up, etc. ) and is too complex to explain in simple terms.  
 
MUTUAL FUNDS  
 
These funds can be an excellent asset to contribute to the Foundation.  The fair market value of a mu-
tual fund is its public redemption price on the valuation date.  Gifts of mutual funds are deductible at 
their fair market value up to 30 percent of the donor’s adjusted gross income, with a five-year carry-
forward if required. 
 
 
QUALIFIED RETIREMENT PLAN ASSETS   
 
Retirement plan assets (such as IRAs) can make excellent charitable gifts.  Qualified retirement plans 
enjoy favorable tax deferral prior to retirement, but are severely taxed at the death of the plan partici-
pant.  Plans may be subject to income both tax and estate taxes.  In many cases, it may be advanta-
geous to leave other assets to heirs and to name the Foundation as the beneficiary of the retirement 
plan.  Estate and income taxes can be avoided if the plan participant makes a gift to charity at death 
by beneficiary designation. 
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CHAPTER SIX 
THE GREATER KANAWHA VALLEY FOUNDATION;  

GOVERNANCE, MISSION AND HISTORY 
 
GOVERNANCE 
 
The Greater Kanawha Valley Foundation is a charitable community trust organized in 1962 to accept 
contributions, create and administer funds, and make grants for the benefit of the people of the great-
er Kanawha Valley. The volunteer Board of Trustees members are selected from the counties the 
Foundation serves. The members are chosen based on their knowledge of the charitable and educa-
tional needs of the community.  
 
This structure was created to insure good and faithful stewardship. You, and your clients, can be as-
sured that exceptional civic leaders will be governing The Foundation for generations to come. Over 
the years, many exceptional community leaders have served as a trustee of The Greater Kanawha 
Valley Foundation; each helping it to grow and flourish.  
 
 We are here to serve the general good of our region. The Internal Revenue Service grants this type of 
organizational structure significant tax benefits and flexibility as compared to private foundations.   
 
In return for these benefits, the IRS requires that we annually demonstrate we are supported by a 
broad base of our community.  We demonstrate this through open governance, public meetings and 
educational programming. Each year we must also demonstrate that a significant portion of our 
overall revenues come from smaller, non-endowed gifts from the general public. Accordingly gifts of 
all sizes are gratefully accepted and acknowledged.   
 
 
INVESTMENT MANAGEMENT 
 
The Foundation’s investment committee establishes general investment policies and closely tracks 
and monitors performance with the assistance of a prominent investment consulting company, Prime 
Buchholz & Associates, Inc. Results are compared quarterly to established performance indeces and 
with national peer data available from The Council on Foundations.  
 
Investment managers are appointed following a systematic search for those with demonstrated quali-
ty in the style desired. To optimize access to such managers, while minimizing management fees and 
transaction costs assessed to the Foundation, no-load mutual funds and pooled funds may be consid-
ered together with separate account management.   
 
Managers are given discretion to manage funds entrusted in accordance with the style for which they 
are employed provided they comply with the restrictions and limitations as may be determined from 
time to time. 
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VISION, MISSION, AND VALUES 

 

Vision 
We envision a forward-thinking and closely connected community that fearlessly works to-

gether to promote the prosperity of all. 
 

 

Mission 
TGKVF makes thoughtful and proactive investments that grow the multiple forms of 

wealth necessary for our community to thrive.  
These forms of wealth include the individual, intellectual, social, political, natural, built, 

and financial assets within our community. 
 

 

 

Values  
Lead with integrity and respect for all. We serve our community with integrity, compas-

sion, respect and thoughtfulness. 
 
Act with a long-term perspective. We take a long-term approach to our investments by cre-

ating lasting cycles of wealth for the entire community.  
 
Build on our community assets. We build on the strengths of our community while foster-

ing innovation and connections that improve the livelihoods of all people in our area. 
 
Seek excellence. We seek excellence in ourselves and our organization, and support and en-

courage all of our partners to create optimal impact through their work. 
 
Advocate for inclusiveness. We believe in transparency, acceptance, and the celebration of 

diversity.  
 
Promote collaboration. We work to create genuine, honest, and mutually-supportive rela-

tionships with and among all of our stakeholders. 
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HISTORY 
 
The Greater Kanawha Valley Foundation was formed in 1962 largely through the efforts of Ned Chil-
ton.  The original Declaration of Trust was written by Robert Spilman and patterned on the Cleve-
land Foundation, the very first community foundation formed in 1916.  Billy Chilton, Sydney Klee-
man, Hawthorne Battle, Charles Loeb, Charlie Wise, Rugeley DeVan, Tom Stafford and Dick Guter 
were some of the other community leaders involved in the formation of The Greater Kanawha Valley 
Foundation. 
 
The Foundation began operations in 1962 with a single fund, the Frank A. Knight Memorial Fund.  
This Fund was established with proceeds of the North-South Football Game, which, at that time, had 
been discontinued.  The assets of $45,000 were redirected by the Circuit Court of Kanawha County to 
The Greater Kanawha Valley Foundation for the benefit of the Children’s Museum and Planetarium, 
now a part of Avampato Discovery Museum.  A General Fund was created shortly thereafter, and in 
1965 The Greater Kanawha Valley Foundation made its first discretionary grant of $1,000 to Morris 
Harvey College, now University of Charleston, for its nursing program.   
 
 

STAFFING 
 
For years, The Greater Kanawha Valley Foundation grew under the volunteer leadership of Stanley 
Lowenstein.  The first paid Executive Director was Elizabeth “Betsy” VonBlond and under her lead-
ership the Foundation grew to over $75 million in total assets.  In 1999, Becky Ceperley, former Na-
tional President of the League of Women Voters was hired by the Board of Trustees as President and 
CEO. During Becky’s tenure the Foundation has grown form $75 million to $240 million is total as-
sets.  Michelle Foster, Ph. D., formerly with KISRA was named President & CEO in January  2016. 
 
The Foundation has always taken pride in its low level of administrative overhead.  Staffing consists 
of ten paid positions to accomplish the responsible management of over $240 million in assets. 
 
Our goal is to help you help your clients help our community.  If we can ever be of assistance, please 
do not hesitate to call. 
 
 
 
 

 
 
 
 
 
 
 
When a person plants a tree under which they never sit, then you know that civilization has come to that 

land.  
     (GREEK PHILOSOPHER) 
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THE GREATER KANAWHA VALLEY FOUNDATION 
 

Gift Acceptance Policy 

Adopted by the Board of Trustees March 22, 2000 

 

Amended March 19, 2003 

Amended March 21, 2007 

 

Purpose 

 

The purpose of a gift to The Greater Kanawha Valley Foundation, its affiliates, and supporting organi-
zations is to further the Foundation’s charitable purpose and mission by maximizing financial support 
for the Foundation, its affiliates, supporting organizations, and other charities it supports.  Such finan-
cial support may be in the form of outright current gifts or deferred gifts.  Specifically, the Foundation 
seeks to: (1) help donors meet their charitable goals by making gifts tailored to suit their individual 
circumstances; (2) encourage gifts to the Foundation that benefit the Foundation and other charities in 
our community; and (3) increase the permanent endowment funds of the Foundation, thereby provid-
ing a growing charitable resource for future generations in our community. 
 
The purpose of a gift to The Greater Kanawha Valley Foundation, its affiliates, and supporting organi-
zations must fall within the mission of the Foundation.  The purpose of the gift must be defined in a 
written fund agreement or deferred gift instrument signed by the donor, or his or her appointed rep-
resentative, and if appropriate, an authorized representative of the Foundation.  Standard fund agree-
ments, as approved by legal counsel and Foundation trustees, will be used.  Fund agreements will be 
prepared and reviewed by staff and legal counsel of the Foundation.  In most cases, additional gifts 
may be made to existing funds of the Foundation without restating the original purpose of the gift.   
 

Administration 
 
The minimum required to create a named, active, unitized fund in The Greater Kanawha Valley Foun-
dation is $10,000.  The direct costs of administering outright and planned gifts of the Foundation will 
not be borne by the general funds of the Foundation. The cost of administering such gifts will be reim-
bursed from the assets of the funds. 
 
Named incubator or start-up funds may be opened with a minimum of $500 with the understanding 
that the fund must meet or exceed the sum of $10,000 within three years.  In the event that the incuba-
tor fund does not meet or exceed the $10,000 within the three-year period, the funds will revert to the 
Foundation for use in the discretionary grant program.  Incubator or start-up funds established as 
agency funds or as a result of planned gifts will be exempt from these requirements. 
 
The Foundation reserves the right to accept or reject any gift as it sees fit.  The President on behalf of 
the Board will ultimately receive all gifts to The Greater Kanawha Valley Foundation.  The President 
will finalize the terms, restrictions and conditions and give expeditious, yet thorough consideration to 
each gift.  The President will receive gifts in accordance with the gift 
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acceptance policy.  Any potential gift that is not covered by this policy must be reviewed by the Exec-
utive Committee and approved by the Board prior to final acceptance. 
 
Gifts received in the following forms may be accepted by the President and will not require prior re-
view and approval of the Executive Committee: 
 

 Cash 

 Checks 

 Marketable securities 

 Gifts of personal property for the Foundation’s offices or programs 
 
Gifts that require review or approval by the Executive Committee include: 
 

 Gifts whose purposes fall outside the purposes, bylaws and procedures of The Greater 
Kanawha Valley Foundation 

 Tangible personal property 

 Real property 

 Closely held stock 

 Partnership interests 

 Accounts receivable (gifts of loans, notes, mortgages, etc.) 
 
In conformance with Treasury Department regulations governing community foundations, gifts to 
The Greater Kanawha Valley Foundation may not be directly or indirectly subjected by a donor to any 
material restriction or condition that prevents the Foundation from freely and effectively employing 
the transferred assets, or the income derived there from, in furtherance of its exempt purposes. 
 

Gift Types 
 
I.  Current Gifts – Gifts to The Greater Kanawha Valley Foundation take a variety of forms.  Many are 
outright gifts by living donors, either on a one-time or a periodic basis.   
 
Cash – Gifts of cash should include a statement of purpose, or identify the specific fund to which the 
contribution is being made. 
 
Checks – All checks should be made payable to The Greater Kanawha Valley Foundation and should 
not be made payable to an employee or volunteer for credit to the Foundation.  All checks are deposit-
ed in the ordinary course of business.  No employee shall be authorized to delay deposit. 
 
Securities – Securities that are traded on the New York, American Stock Exchanges, or NASDAQ 
market or other readily marketable securities may be accepted by The Greater Kanawha Valley Foun-
dation. Securities accepted by the Foundation will generally be sold as soon as practicable, unless it is 
decided by the Executive Committee to hold the securities as investments of the organization.  No 
agreements shall be made with a donor prior to or subsequent to a gift that such securities will be held 
for any period of time. 
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At no time will The Greater Kanawha Valley Foundation allow a Donor Advised Fund to have 
“excess business holdings” within the meaning of Section 4943 of the Internal Revenue Code, as 
amended. 
 
Personal Property – The Greater Kanawha Valley Foundation may accept jewelry, artwork, collec-
tions and other personal property.  Establishing the value of the gift is the responsibility of the donor.  
If the value exceeds $5,000, the donor must have a qualified appraisal performed and submitted on 
the appropriate IRS form.  Personal property may not be accepted where the Foundation is obligated 
to maintain ownership of it in perpetuity or to retain it for a specific period of time.  Gifts of personal 
property that cannot readily be sold or that require unusual expenses prior to sale are discouraged.  If 
a lengthy selling period is anticipated, the Foundation may refuse the gift or request that the donor 
cover the expenses with a cash gift. 
 
Real Property – Real property may be accepted as a gift only if the Foundation is free to do whatever 
it chooses with the property and only if there is a reasonable certainty that the property will be sold 
within one (1) year.  For more specific Foundation policies regarding gifts of real property, please see 
Appendix A. 
 

Other Property – Other property such as mortgages, notes, copyrights, royalties, easements, whether 
real or personal, will be considered subject to review by the Executive Committee. 
 
II.  Deferred Gifts – The Greater Kanawha Valley Foundation’s planned giving program encompasses 
all types of gifts whose benefits do not fully accrue to the Foundation until some future time (such as 
the death of the donor or other income beneficiaries, or the expiration of a predetermined period of 
time), or whose benefits to the Foundation are then followed by the interests of noncharitable benefi-
ciaries.  All deferred gifts to the Foundation will be coordinated through the President. This office 
serves as primary liaison with any outside parties to the transaction, or to a given transaction, (bank 
trust departments, probate court, executor/administrator of the estate, estate counsel and other advi-
sors). All donors contemplating a deferred gift should consult their own financial, legal and tax advi-
sors.   
 
Bequests – The Greater Kanawha Valley Foundation may receive bequests from people who direct in 
their wills or trusts that certain money or property be transferred to the Foundation.  Acceptance of 
such money or property will be subject to the applicable sections of this policy. 
 
Remainder and Lead Trusts – The Greater Kanawha Valley Foundation encourages those interested 
in doing so to establish Charitable Remainder Unitrusts, Charitable Remainder Annuity Trusts, or 
Charitable Lead Trusts for the benefit of the Foundation.  It is understood that Charitable Remainder 
Trusts and other deferred gifts will be encouraged as vehicles, the primary purpose of which are to 
make gifts to The Greater Kanawha Valley Foundation.  Such trusts will not be marketed as tax avoid-
ance devises or as investment vehicles, as it is understood such activity may violate federal and state 
securities regulations. 
 
The Greater Kanawha Valley Foundation will not serve as Trustee of Charitable Remainder or Lead 
Trusts.  The Foundation may, if necessary, assist in the selection of an appropriate and independent 
Trustee. Upon the death of the life income beneficiaries and the transfer of the remaining principal to 
the Foundation, the minimum fund size policies will apply.   
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The minimum age of beneficiaries and size of gift for all life income gifts is subject to negotiation.  
However, generally the minimum age will be fifty-five (55) years at the time payments begin and the 
minimum contribution will be fifty thousand dollars ($50,000).  The charitable contribution should be 
at least ten thousand dollars ($10,000). The maximum payment limitations will be dependent upon the 
ages of the beneficiaries and economic conditions. There will be no more than two generations of in-
come beneficiaries. 
 
Generally, the annual distributions to The Greater Kanawha Valley Foundation from Charitable Lead 
Trusts should be $10,000 or more during the entire trust term. 

 
Pooled Income Funds – At the present time, the Foundation has not established a pooled income 
fund.  It reserves the right, however, to review or change this policy at a future date. 
 
Charitable Gift Annuities – At the present time, the Foundation does not issue Charitable Gift Annu-
ities.  It reserves the right, however, to review or change this policy at a future date. 
 
Gifts of Life Insurance – A donor may make a gift of life insurance to The Greater Kanawha Valley 
Foundation by irrevocably designating the Foundation as the exclusive beneficiary for life insurance 
policies owned by the donor or by designating the Foundation as a percentage beneficiary. 
 
Life Estate Agreements – A donor may contribute a personal residence or farm to the Foundation and 
retain a life estate, or the right to occupy the property until death.  Upon the donor’s death, the Foun-
dation will own the entire interest in the property.  Gifts of life estates are subject to Foundation poli-
cies on gifts of real property.  Please refer to Appendix A for specifics. 
 

Disclosures to Donors 
 
The Foundation staff should disclose to all prospective donors the benefits and liabilities that could 
reasonably be expected to influence the donor’s decision to make a gift to the Foundation but shall 
indicate that in all such matters, the donor should rely upon its legal or financial advisor.  In particu-
lar, donors should be made aware of: 
 

 the irrevocability of the gift, 

 prohibitions on donor restrictions, and 

 items subject to variability (market value, investment return, and income yield.) 
 
Confidentiality regarding all gifts and gift review will be strictly maintained. 
 

Investment of Gifts 
 
The Greater Kanawha Valley Foundation reserves the right to make any or all investment decisions 
regarding gifts received.  In making a gift to the Foundation, donors give up all right, title, and inter-
est to the assets contributed.  In particular, donors give up the right to choose investments and invest-
ment managers and brokers, or to veto investment choices for their gifts. 
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THE GREATER KANAWHA VALLEY FOUNDATION 
 

POLICY FOR GIFTS OF REAL ESTATE 
  Adopted by the Board of Trustees 1998 

 
 The following guidelines will be followed if a donor expresses the desire to donate a gift of 
 real estate to the Foundation, TGKVF, Inc. or any other affiliate of the Foundation: 
 

Qualifying Gifts of Real Property 
 

 Real property generally will be accepted as a gift only if the Foundation is free to do whatever 
it chooses with the property and only if there is a reasonable certainty that the property will be 
sold within one (1) year. 

 
 Real property from which minerals have been extracted generally will not be accepted. 

 
 Real property that is encumbered by a trust deed loan or mortgage will be accepted only in 

exceptional circumstances and upon advice from the Foundation’s legal counsel. 
 

Payment of Costs Associated with Real Property 
 

 Before acceptance of real property as a gift to the Foundation, in most cases, the Foundation 
and donor will agree in writing on arrangements for paying expenses associated with the 
property, such as commissions, transfer taxes and assessments, insurance, closing costs, ap-
praisal fees and environmental evaluations. 

 
 The standard Foundation administrative fees will be assessed and deducted from any income 

generated from the property, or if such income is insufficient, such fees will be netted from the 
sales proceeds of the property when sold. 

 
Procedure for Acceptance of Real Property 

 
 Gifts of real property generally will only be accepted into TGKVF, Inc. or another supporting 

organization of the Foundation. 
 

 The fair market value of real property will be established by at least one qualified appraisal in 
accordance with all federal tax law requirements. 

 
 The Foundation generally will require a title report, opinion, policy or other evidence of title in 

form and substance acceptable to the Foundation.  In those instances deemed necessary, the 
Foundation will also require a survey of the proposed gift of real property in form and sub-
stance acceptable to the Foundation. 
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 A Phase I environmental impact audit addressed to the Foundation will generally be re-

quired for all proposed gifts of real property and assets relating to real property (such as 
real estate held by a limited partnership).  The Foundation will require such other environ-
mental assessments as deemed appropriate in the particular circumstances. 

 
 Before acceptance of real property as a gift to the Foundation, the Foundation will evaluate 

the costs associated with ownership of the property, including carrying costs (insurance, 
taxes, etc.), existing liabilities and contracts, contingent liabilities and the unrelated business 
income tax, to determine whether acceptance of the gift is in the best interests of the Foun-
dation. 

 Gifts of real property will be transferred by a general warranty deed or such other deed as is 
acceptable to the Foundation.  Such deed or other appropriate document shall contain envi-
ronmental indemnification provisions in those instances in which it is deemed necessary or 
appropriate by the Foundation and its legal counsel.  The Foundation may also require such 
other documentation, as it deems necessary in connection with such transfer, including 
without limitation, a release of all liens and an affidavit of the owner that there are no me-
chanics’ liens or parties in possession. 

 
 Every proposed gift of real estate (including any real estate devised to the Foundation or 

any gift made through a Trustee Bank) will be reviewed and evaluated in accordance with 
these guidelines by the appropriate Foundation staff, Chairperson of the Legal Services 
Committee, and Foundation legal counsel prior to presentation to the Board of Trustees for 
acceptance or refusal of said gift.   

 
 

 

 
 
 

 

 
 
 
 
 
 
 
 
 

 
It is every man’s obligation to put back into the world at least equivalent of what he takes out of it. 

(ALBERT EINSTEIN) 
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THE GREATER KANAWHA VALLEY FOUNDATION 
 

Statement of Investment and Spending Policies 
Approved December 12, 1996 
Amended December 13, 2000 
Amended September 18, 2002 
Amended December 11, 2002 

Amended June 15, 2004 
Amended September 14, 2005 
Amended September 13, 2006 

I. Objectives 
 
  The Foundation's primary objective is to preserve the real (after inflation) value of its 
current and subsequently acquired assets. 
 
  A second objective, subject only to the first, is to provide the maximum flow of funds 
for grant making, operating expenses and fees (including investment management fees).  The flow of 
funds should be reasonably predictable and rise at least as rapidly as inflation. 
 
  Success in meeting these objectives will depend on the Foundation achieving the high-
est possible total rate of return on its investments consistent with reasonable prudence with respect 
to volatility and safety of principal.   The Foundation’s assets are viewed with disciplined, longer-
term investment objectives and strategies that will accommodate relevant, reasonable, and probable 
events.   
 
  In order to guide its investments and accounting practices, the Foundation has estab-
lished Investment and Spending Policies, which it will review periodically in consultation with its 
investment managers (trustee banks and other managers). 
 
 
II. Investment Policies 
 
 A.  Diversification of Investments 
 
  In recognition of the benefits of diversification, the Foundation has established an in-
vestment structure with diversification in mind.  Experience has shown financial markets and infla-
tion rates are cyclical and, therefore, control of volatility will be achieved through diversification of 
asset classes and selection of managers of diverse style. 
 
 
 B.  Allocation of Assets 
 
  Approved asset classes and policy target ranges are detailed in Schedule A included 
as a part of this policy. 
 
  The Foundation’s assets are to be structured for long-term growth with a broadly  di-
versified mix of classes and styles.  The international core equity is intended to reduce  
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volatility of the total portfolio and the Foundation’s reliance on domestic financial markets.  The inter-
national equity relates to those companies domiciled outside of the U.S.  We recognize that U.S. domi-
ciled companies may have substantial business outside  the U.S.  In addition to the International equi-
ty.  The real assets segment is intended to provide the portfolio with a diversified hedge against infla-
tion as well as long term real asset growth. Managers may, to a limited extent, invest opportunistically 
in emerging market equities and global fixed income to further enhance the diversification of the 
Fund. 
 The target for the actual asst mix will be reviewed by the Foundation’s Investment Committee 
annually, or more frequently as necessary.  As part of the process, a rebalancing procedure within the 
policy framework of the adopted asset allocation model has been established.  More specifically, the 
quarterly review guideline will be: 
 
  Changes in the allocation to the asset class segments or sub-segments may be  
 made at any time the quarterly weighting is outside the established weight  
 range as defined in the asset allocation model. 
 
  The Committee will review the segment asset allocations quarterly and any changes in 
the allocations will be made after the review.  In the case of major market movements resulting in var-
iations as provided above, rebalancing of the segment allocations may be made prior to the quarterly 
review. 
 
 
III.  Investment Management 
 
  Investment managers will be appointed following a systematic search for those with 
demonstrated quality in the style desired. To optimize access to such managers, while minimizing 
management fees and transaction costs assessed to the Foundation, no-load mutual funds and pooled 
funds may be considered together with separate account management.   
 
  Managers are given discretion to manage funds entrusted in accordance with the style 
for which they are employed provided they comply with the restrictions and limitations as may be 
determined from time to time. 
 
 
IV.  Evaluation of Managers 
 
 A.  Performance Objectives for Active Management 
 
  1.   Equity managers/fund(s) will be expected to achieve an annualized total rate of re-
turn over a three- to five-year period which exceeds an appropriate market index rate of return by 1.5 
percentage points compounded annually, net of costs and fees.  Total return is defined as dividend or 
interest income plus realized and unrealized capital appreciation or depreciation at fair market value.  
Fixed income managers will be expected to exceed appropriate market indices by 0.75 percentage 
points, net of costs and fees.  Directional hedge fund managers will be benchmarked against the Rus-
sell 3000 and will be expected to, net of all fees and expenses, outperform the benchmark by 1.5% with 
less volatility over a full market cycle.  Absolute return strategies are expected to provide returns in 
line with the 30-Day Treasury Bill plus 5% with volatility similar to the LB Aggregate.  In cases where 
managers of funds employ a combination of the strategies, a blended benchmark will be created to 
measure performance. 
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  2.   The managers/fund(s) will also be expected to consistently achieve a total rate of 
return, which is equal to or above the median return in a universe of peers with comparable invest-
ment styles or portfolio objectives. 
 
 B. Investment Style 
 
  The managers/fund(s) will maintain a portfolio for the Foundation characterized by 
their respective traditional management styles and, if a change in such style is contemplated, the man-
ager is required to make advance written notification to the Foundation’s Investment Committee. 
 
 C. Change in Objectives or Asset Allocation 
 
  A change in objectives or asset allocation strategy may require that funds be transferred 
between asset classes, to new asset classes, or among styles within asset classes.  These changes may 
result in increases, decreases or elimination of funds under management by a specific manager. 
 
 
V.  Performance Measurement 
 
  Measuring manager progress against policy objectives and for consistency in measur-
ing performance against the total return objectives, performance will be reflected net of management 
fees and transaction costs.  When calculating returns for the quarterly reports utilized for management 
purposes, returns will be stated before fees. 
 
 
VI.  Investment Consultant 
 
  The Foundation may retain the services of an independent investment consultant for 
the purpose of assisting the Foundation’s Investment Committee in developing and then attaining the 
objectives of the Foundation.  The consultant will assist in establishing objectives by offering alterna-
tive models of asset allocation, identifying appropriate managers or funds, and producing timely 
quarterly reports that monitor performance of individual managers against similar managers as well 
as performance of the entire Fund against its objectives and against other appropriate indices.  The 
consultant will also provide consultation on revisions and modifications as appropriate. 
 
 
VII.   Communication and Reporting 
 
  Where a Fund is separately managed, the manager is responsible for free and open 
communication with the Investment Committee in all significant matters pertaining to investment 
policies and management of Foundation assets, including, but not limited to: (i) Major changes in the 
investment policies and manager’s investment outlook, investment strategy and portfolio structure; 
(ii) Any significant changes in the ownership, organizational  
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structure, financial condition or senior personnel staffing of the investment manager’s organization; 
and (iii) quarterly transactions, evaluation and performance reports. 
 
  Quarterly evaluations of assets under management shall be supplied by the investment 
managers, in the form as may be requested by the Investment Committee and to include market valu-
ations, industry segmentations, transaction registers, cash statements, and similar reports. 
 
  At reasonable times and at the direction of the Investment Committee, meetings shall 
be held with the manager(s) to discuss performance results, economic outlook, organizational changes 
and other pertinent matters.  All documents, exhibits and other written material to be used during 
such conferences shall be submitted by the investment manager(s) at least five business days in ad-
vance of all conferences. 
 
  All materials required of the manager(s) and custodian shall also be provided to the 
consultants.  In addition, the manager(s) and the custodian shall provide evidence of liability and fi-
duciary insurance and have its employees bonded unless otherwise exempted by law or government 
regulation. 
 
 
VIII. Conflict of Interest 
 
  It is the policy of the Investment Committee to avoid conflicts of interest in its opera-
tions and in the selection of investment managers or funds.  No independent investment consultant 
retained by the Foundation, or any entity in which such consultant may have an interest in, may be 
selected as the investment manager providing services to the Foundation or any fund in which the 
Foundation has an investment. 
 
 
IX.  Implementation 
 
  All monies received by investment manager(s) after the adoption of this Statement of 
Policies shall conform to the Statement. 
 
 
X. Spending Policy 
 
  Subject to the terms of any Fund agreement, the Declaration of Trust and/or West Vir-
ginia law, the amount that the Foundation makes available for grants from each Fund will be calculat-
ed by multiplying a Percentage by a Base. 
 
  The Base for grant distribution will be the twenty-quarter moving average of the mar-
ket value of each Fund’s total market value.  The Foundation recognizes that certain circumstances 
may call for a different Base to be used.  In such instances, the President of the Foundation, after con-
sultation with the Investment Committee, may adjust the period of time used for the Base. 
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  This computation will be made at the beginning of each fiscal year to include the last 20 
quarters, estimating the last quarter, if necessary. 
 
 Should the total market value of any fund fall below the initial corpus plus additional contri-
butions to the corpus, no distributions will be made unless authorized by the fund agreement or the 
Board of Trustees as permitted by law. 
 
  The determination of the Percentage factor for grant distribution will be reviewed peri-
odically in the light of evolving trends with respect to investment returns and the rate of inflation, and 
adjustments will be made when it is considered appropriate.  It is the Foundation’s present judgment 
that an annual percentage factor of 5%  should be applied beginning January 1, 1997. 
 
  The administrative fee for the Foundation’s operating expenses will be calculated each 
year by multiplying 1% by a Base.  The Base for the administrative fee will be the Foundation’s total 
market value on  September 30th of each year.   
 
  The Foundation recognizes that extremely unusual circumstances with respect either to 
financial markets or to the needs of the communities it serves may, in rare instances, require tempo-
rary departures from the strict application of these Investment and/or Spending Policies. 
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Asset Segment Target Allo-
cation 

Range % Index Benchmark 

Total Domestic Equity 
  

US Core Equity 
  
US Mid/Small Core Equity 
  
US Mid/Small Growth Equity 
  
US Mid/Small Value Equity 
  
Total International  Equity 
  
Developed International Equity 
  
Emerging Markets Equity 
  
  
Alternatives 
  
 
Total Fixed Income 
  
Inflation Hedging 
  
Cash Equivalents 
  

32.0% 
  

22.0% 
  

5.0% 
  

2.5% 
  

2.5% 
  

28.0% 
  

21.0% 
  
 

7.0% 
  
  

15.0% 
  
  
 

15.0% 
  

8.0% 
  

2.0% 
  

           22.0%-42.0% 
  

17.0%-27.0% 
  

2.0%-8.0% 
  

0.0%-5.0% 
  

0.0%-5.0% 
  

20.5%-35.5% 
  

16.0%-26.0% 
  

 
3.0%-11.0% 

  
  

10.0%-20.0% 
  
  
 

10.0%-20.0% 
  

3.0%-13.0% 
  

1.0%-3% 
  

Russell 3000 
  
S&P 500 Index 
  
S&P Completion Index 
  
Russell Mid Cap Growth 
  
Russell Mid Cap Value 
  
MSCI AC World ex US 
 MSCI EAFE 

  
 
MSCI Emerging Markets 

  
 

HFRI FOF Conservative/HFRI FOF Strategic 
  
 

BC Aggregate 
  
Custom Inflation Hedging Index 
  
CG 30 Day T-Bill 
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